A3U29AAN3A1UN5IAN13AU3 (Knowledge Management: KM) #Mun15u3n1s3wsInTg
a 4 = a o = [ =
AngIngrmansuazmalulag wnnendemalulagsnvaenasyys
Un1sfinwn 2568
“MANANITNAILINUUINTIVINTUATIUIRBWRIYaA LAz LA AT UDIANS ”

Tutlagdu uusnsInnsuaswidulinIsmenagiien15ai19eIAAUIUTENAIUNIIYING WA

'
| 1 a

Assgnsldusslonilaate Neludsdiauuasi@andlvd eadenuel yarniy wazselaliiu

Y
I3 R
9IANTBENEETY
o v a U o ' a v ¢ v v oa D ¢
nMsiawUliAanaansdaings msEunmMsAumlanduazanusensiuiaseeslduselevl
Fegpandoaiutunau FIND 31 uTe MATCH 3adugland AuAuletv 1 vedunaInsiag
1A3UETAEITRY WeliAnTiu Uz aulunsiauwumiily Weldfluwasianian
AUl JuU1gu DEVELOP Aan1side fiau wazasisnunuuluguvemwdngdue lUsunsy seuy
= a 1 1 o 1 a U ¥ Y A A U 1
w3ausn1slud deutily VALIDATE shunisnaaeu Useiily uagSuilsloiauauuzaingld iedudui
] Y a & ! Y a [ O = & & = ! ! v
naunuldlaasuasnoulandognaunase vasanuudadudy TRANSFER mamimwamqmﬂﬂj
AT HuMseUTH MIliAUSnw sensdmiigile el ltaiunsauill Usvendldldogiedl
UszdnSnm Wenanuisuiinnalunsfia esdnshaiunse COMMERCIALIZE viesogandnsasng
yarwazseld Wy n135Ud1aiTe nunvsne Mmslesisinegeu nsateneamnalulag wsenis
W wandnswasusn1swenaled Tuszezend n1sailiuanulinisduaaiean I samauNa U ui

A5 EXPAND w3 esiagonni1usiuile H1un1sinniune n153aAugiudoyagna waen1snmun

1ASINTISABLLDY WD MALNANTIUSNSTkaEANUFUNUS STz

TudaUfun asdnsausadanlduuimaimueiudnyneu Wi D-CREATE Model d15uaniidey
waENUsnw, P-DIGI Model @195 UauUNauUINan A uakazluswnsy, A-TEST Model @1nsuanu

a wa

AATIEINAFRY war TRAIN-D Model dwisuiuausuidauianis Inennuuivniaaiuiiansiudfgy

a0

ABNNIITNAINANABINTTATWBW LY Msviusuiuegdldiusiu wasnisysgnadnsinldlaasa

nanlagasu MItawInuuinInmsuazuldgiiansoaiayaruaznelauiesdnslaegig
w1939 Fdusssondenseuiunsvhauidussuy GuannsAumlanguasaufoIn15a3 Ve Ly
dl L dl 5 Y a ! 1 o ¥
Woulesiumnudiesrnaueiyaains Wawkasnageusuinawi llildlaass aenengnisdiluly
Usvlowd uazsiosangnisasanelanazanusiniesserey MnNaniunislaeg19ATuNes U
Fnswazaniseazliiesneliiinesdanuilndwintu uidulunalndrdglunisadrenaan ad

57819 L NUTAAINAINNTOVRIBIANT wazatiuayunsiulnegndduluauan



FIND

AumlongoSouazToma

MATCH
Judlondiiv
AMWBEIYIY

DEVELOP
3% wiouun
uazaswaunuy

VALIDATE
naasuuas
Wgouwa

TRANSFER
fhunoagms
18owese

dwoagm
uazswld

EXPAND
GOBDARINSONITD
aghododu

unuInuav
g &
LR
Weuungsio ulmsdans
uaztASothe and (CRM)

whknegoaa
—

COMMERCIALIZE W

CNBD Commercialization
Best Practices Framework <p . é .ol

LUDMVAISWEUUIDIUUSAISIBIMSIAT0IUDIIY
5 = . .~ -
waasyamuazsiwlatiunavAns

aowufl SudoAmudooms Sinsilogun
uasusziiulomamogsfio

o

“aath

iy

ACe,

FasianuEuaniny Snﬁusjlduomm
Aﬂauluomgmhumu'(u-muuan
Taeilguianududaaduayu

Fuuazweuwn aanuuuwdasiun/Tusunsy
HASIHNAADU DONUUUNSIUIUMS
uazasiodiuuuu (Prototype)

naaooldvniuede nadouds=ansmw
Sutotauouus uazduduintgoulaoso

o
of
o —

dwnoainalulad susu DidUSnun
dardiiouazmasgumsidon

drwaagmstius:lustiBowdivg
$udroide AUyl Siasrzvinaasu
tenoanaluladiBowrdud

' ‘ Gomuwamsidus:Tosd Jaiudoyagni
@ venuAZotiw Wauunous:usdoilioo
aswusiiasiBonagns

SAULUULAF (

=

Wauundowaua uSmisdryan
Tasoms uazmsiu

msaaauas

doars

nnovation & Business Support Hub

adoqud aseswld adwanaa

wadwsnla

© Tond/Dywfdeou
© Tomatumsidus:Tow

000 000

wadwsnla

» @ fwowfivansay
@ womouitywinaseya

wadwsnla

4 @ udanssu/dunvu
@ uvimsniouudmowsouls

|

© wadwsAvigouudd
@ Tasumswansuangls

@ qeaunsmhluisla
© wamsldus:Tuyiiode

wadwshla
@ weswla
Q@ iugadua:niwidumolnyan

wadwsnld

@ snwdsuilos:uzen
© andndiuntd uadivinodwdodu

2> B

menaanalulal aduayuduanas
uazdams IP uas0ugsnMs

aswaudiidonuuazgsio iuswldiipnuzatdoiu duusanssuuazaousouio

R ) "
nnaluaoownamnomsuamfn

Best Practices s1ga1u
inSavilodanylunisiulndaulidasus:1nnusnis

D-CREATE Model

P-DIGI Model

MsSud WIS 3Fuson uasAusnm

Q Discover Real Demand
AunilonGua:Aowdoontsiurioso
Co-~design Proposal
souvonuuuboausiasomsiuglius:Toud
Readiness Assessment
Usaluaruwsauvaognduazlasoms

Execute
@udunusoufufiuduins
uasfuaduayuuooguina wluia

Apply & Demonstrate

180 naaoold uazuaconadwsidudoold
Track & Support

domuna A wSnunuazuiludoym

Extend to Partnership
dovaadanusoudossuzun

M . oo

Co-Creation Customer Long-term

Engagement  Partnership

A-TEST Model

msiHuSms3nsiAnadou

o Assess Customer Need
Usaluawdoomsuoogni

Test Planning & Technical Readiness

2NOUHUNMSNAADUUAOSBUAIUWSOL =B
G Execute with Quality System f \
dnflumsnadauddussuugoumw

e Summarize & Translate Results

asuuaszulanUKINBHAaWS
o Transfer, Track & Extend A ' '
d aws Gaaw i BNS
@ il
. a
Quality Evidence-based Business
Assurance Decision Opportunity

msaonuuuLasWauLHaasuruazlusunsu

@ Problem & Market Need
W o UM Az ANLUGIOMSYONA

O O,
[a =11,
@© Generate Value .P_@ o

nadau MEa uastenaaiWoadionnud

0 Design with Users
oonuuussuAugle

o Innovation Prototype

wouunduuuuudanssy

o Implement & Improve Continuously
thulgoso Geauma wazusuusosiowdoo

Market-driven (L% U
I)IIAEI: Innovation \%Dn‘qn

(O ot

TRAIN-D Model

msausudolfjiaimsuazwouunlusunsy

Target Need
Mnuaaudoomsvacndudmuny

o Readiness Analysis
SAs1eHAUWSOLUDOSUU/D0ANS

Q Activity & Program Design
2anuuufionssuuaznangns

Implement with Expert Team
éndumsausulasfiugifusoiy
Nurture through Coaching
TRAUENYY Goauy uaswauut

Develop, Evaluate & Extend
Usziuna Weuucio uaselouaauinms

' Practice-based Coaching & @ Revenue-generating
Leamning Mentoring Training

Knowledge Statement

mswaunnuuimsSemsua:nuSSuliioyaduazswld unnlondesSsuooglius:Tuod wasusan:

nazousa:dhensadmsidnusso Samuna wa
Tumsaluayudugsiio msama wremsuimsSoms

padsufidioodos

paaswswlduaanudsulos:u:em lavlgudanubudailunalnd iy






